COURSE OBJECTIVES

ABOUT THE COURSE

PARTICIPANTS

DURATION

KEY TOPICS

TRAINING FLYER

SHIPPING DISPUTES & PREVENTION

Providing insight into handling of Shipping Disputes & Prevention.

The session introduces risk management fundamentals and an
overview of contract law, highlighting the need to minimize disputes. It
covers disputes related to bills of lading, charter parties, and ship sale
contracts, supported by case law examples, and concludes with a
discussion on alternative dispute resolution methods.

Ship Managers & Owners / Charterers / Operators / Trading
Houses / Commodity Traders / Underwriters / Financial
Institutions / Classification Societies / Ship Agents

Half day

Vessel description / Delivery / Seaworthiness

Lay days/Cancelling: Implications of missing a laycan (cancelling)
Arrived Ship, Lay time, Safe Port, cargo claims etc.

Bill of Lading (mis-delivery claims and their avoidance)

Bunker Quantity and Quality & Charterer’s Basis Risk

Bunker Supply Contract key issues

Dispute Resolution Clause (Mediation & Arbitration)
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TRAINERS

Mr. Jagmeet Makkar

Jagmeet has a unique combination of academic prowess, teaching and vast experience in
commercial and technical areas of shipping. He is a Shipping & Energy consultant, educator and
a maritime arbitrator. His more than 3 decades of hands-on experience in Ship-Management,
Conversions, New- Buildings, Ship Sale & Purchase, Chartering & Marketing to acquire cargo
contracts has enriched his contributions in various industry forums.

Jagmeet is on the panel of several arbitral institutions.

Early Bird Discount 20% if registered by 30th April 2025
Group Discount: 10% if 3 or more from a firm.(max discount 25%).Additional discount for IMU
Alumni, ICS/NI Members and IRS Clients 5%.
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